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	215 prospect st, cambridge ma 02139

617-441-5400 X21      Dave@cs.org


Annual Summer Bazaar Series 2010
Bazaar Vendor Application

Please include a $250 refundable deposit. (deposit will be returned to you at your last event)
Note: Please take the time to answer the following questions.  Cultural Survival is committed to socially responsible practices and fair trade products.  We recognize that not every vendor/artisan is a member of the Fair Trade Federation and have therefore developed this questionnaire to ensure the integrity of our fair trade principles.
	Name:                                                                                     Business/Organization:


	Address:



	City, State, Zip:



	Email:                                                                                    Telephone:                                                               Website:



Please Check Events you Are interested in paticipating in:
· Underlined Shows Require Vendors to bring their own pop-up tents
□   May 29th & 30th, 2010……Amherst Common,  Amherst MA.
□  I’d like to rent a pop-up tent from Cultural Survival ($25 a day)   
□   July 3rd, 2010……Boston Common-Parkman Bandstand, Boston, MA
□  I’d like to rent a pop-up tent from Cultural Survival ($25 a day)

□   July 10th & 11th 2010……Peg Noonan Park, 300 Main Street, Falmouth, MA
□  I’d like to rent a pop-up tent from Cultural Survival ($25 a day)
□   July 17th & 18th, 2010………Kripalu Yoga Center, Stockbridge, MA      
□  I’d like to rent a pop-up tent from Cultural Survival ($25 a day)   
□   July 24th & 25th, 2010………Tiverton Four Corners, Tiverton, RI         

□  I’d like to rent a pop-up tent from Cultural Survival ($25 a day)   
□ I’d like Cultural Survival to transport my products ($50 per bazaar)   
PLEASE MARK OFF YOUR SPACE REQUESTS….
Space Requirements: (please indicate)
□ 10X10 space with __________ tables (max 3)    □ 6’ Table only   □ Rack or non-table space requested
□ 10X20 space with __________ tables (max 6)            □ Electricity (Fees Apply)

□ Request for lower % (Lower than 40%) We offer a lower % to those who can offer our customers a performance, presentation, craft-making demonstration, or to offset long-distance travel expenses.  Note: Limited Availability.  Please write or email with details of request, the reason for your request (artisan travel expenses, craft-making demonstration, performance, or presentation you have to offer).

□ please send me  __________ postcards

Section 1:  Evaluating Commitments to our Fair Trade Principles (Please Read the Fair Trade Pledge Carefully, Sign and Date if the principles outlined in the pledge apply to your products)
	1) Which Describes You Best? (Please Circle One)      
Artisan (I make my own products),   If an artisan please skip to Section 3.        Non-Profit,     Business,          Other(please explain)______________________________________


	2)  What is the mission of your organization or venture?


	3) Are you Fair Trade certified and/or committed to Fair Trade principles? (Please Circle One)

Yes, Fair Trade Certified (By whom?)_________________, Yes, Committed,   No, I am not either


	4)  Do you commit to not carrying any products from a source that you discover does not meet the fair trade criteria outlined in our Fair trade Pledge? (Please circle one)     Yes      No
Are there suppliers with whom you work that may not meet our fair trade principles outlined in our Fair Trade Pledge?    (Please circle one)     Yes      No

	5)  Do you commit to not carrying any products from a source that you discover does not meet strong environmental standards or child-labor laws? (Please Circle One)  Yes        No 

	6)  How do you determine a fair price (living wage) for the products you purchase?
 

	7)  What % of the sale of each item goes to the artisans?


	8)  Do you buy directly from artisans? (Please Circle One)

      Yes                                                No

	9)   Who is in contact with your artisans?  How do you maintain contact with producers/artisans?        


	10)  How long have you/he/she been working with the artisans group(s)?


	11)  How do you determine if your suppliers have open, fair, consistent, and respectful relationships with producers/artisans?  



	12)  How often do you visit artisans/producers?


	13)  Please describe the long-term working relationship that your company has with its 

producers/artisans?


	14)  Describe the location(s), organizational affiliation(s), and working conditions of your artisan groups


	15)  Does your business provide financial assistance, technical assistance or additional services such as health services, trainings, loans, prepayment, or credit?  ?    
(Please circle one)         Yes            No
Please Explain… 



	16)  How do you or your suppliers create economic opportunities for your producers?




Section 2: Supplier List
	17)  Please include a list of suppliers/Artisans.  Please include contact names. email addresses, fax, phone numbers, and physical address and region.  (This info will be kept confidential and not shared with anyone else).



SECTION 3:  Website and Event Promotion (Artisans and Items For Sale)
	18)  Would you be interested in selling products (responsible for uploading item photos, returns, and 
shipping) on a Cultural Survival Online Bazaar or Marketplace?  (Please circle one)      Yes         No  

	19)  Would you be willing to purchase new items and items from fair trade organizations/cooperatives 
Cultural Survival suggests in the regions you purchase from?   (Please circle one)      Yes         No

	20) Can you provide artisan stories and Digital photographs?  We would like to 

know more about the items and artisans.  
Please send to dave@cs.org

	21)  Please list and provide a Short description of each item you will be selling (items of quantity)
(Please send digital photos of items with detailed description to dave@cs.org)

	22) Please list the countries (cities and towns) and Indigenous or cultural groups from which you 
purchase items. (please list in order countries and groups whose products you have MOST of first)




Rules and Regulations: (PLEASE VIEW VENDOR GUIDELINES ATTACHMENT)
· Cultural Survival Bazaars operate on a central register system. Vendors do not collect cash. Customers have the option of paying with cash, credit card, or check at the registers. Upon acceptance you will be assigned a VENDOR CODE. THIS EXACT CODE MUST BE ENTERED IN THE VENDOR COLUMN OF THE SALES FORM FOR EVERY SALE. Every customer entering the bazaar will be given a numbered sales form. When they choose one of your items for purchase, you must enter the sale on that form. The customer will then finish their shopping among the vendors and present the complete sales form to the cashier. EVERY SALE MUST BE ENTERED ON A SALES FORM.

· Cultural Survival must collect 6.25% MASSACHUSETTS SALES TAX or 7% Rhode Island SALES TAX (depending on the location). Only clothing items priced less than $175.00 are exempt from sales tax. Please clearly write “CLOTHING” on the sales form if the item is exempt.  See the attached list of items that are considered to be clothing.

· *You will receive 60% of the price that you write on the sales form. The price you write on the sales form must include any mark-up you make to allow for Cultural Survival’s portion of the sale. CULTURAL SURVIVAL WILL RETAIN 40% OF YOUR TOTAL SALES AS RENT.

· You will receive a 40% discount on bazaar purchases from most vendors.

· NO PORTION OF THE PURCHASE PRICE PAID FOR ANY ITEM AT THE BAZAAR IS TAX DEDUCTIBLE.

· Cultural Survival accepts cash, personal checks, traveler’s checks, as well as the following credit cards: VISA, MASTER CARD, AMERICAN EXPRESS. All payments must be made to the cashiers. VENDORS SHOULD NOT ACCEPT PAYMENT FROM CUSTOMERS.

· YOU ARE ENCOURAGED TO KEEP A RECORD OF ALL SALES. YOU SHOULD INCLUDE THE SALES FORM NUMBER IN YOUR RECORDS. THIS WILL ENABLE Cultural Survival TO CROSS REFERENCE YOUR SALES RECORDS WITH REGISTER RECEIPTS.

· It is your responsibility to see that your table is attended all the time while the bazaar is open, and to make sure that every item that leaves your table is entered correctly on a sales form.

· Please call or email SOFIA FLYNN: 617-441-5400 X 10 or sflynn@cs.org as soon as possible after the Bazaar with your total sales and to arrange for your payment. We will send your check ASAP.

· Please make sure we have your current address and correct name to write on the check.

· Cultural Survival employs volunteers to help run the event.  You are responsible for your own load-in and load-out. Please do not rely on the volunteers for this purpose, as they are working for free. 

· Vendor understands that Cultural Survival, Inc. is under no obligation to provide insurance to cover the Vendor for loss from any cause to any of Vendor's property. Each Vendor will indemnify and hold Cultural Survival, Inc. harmless from any loss, cost, or expense of any sort or nature, including reasonable attorney fees and cost, and will indemnify and hold Cultural Survival harmless for any liability to any person on account of any damage to persons or property resulting or occurring by reason of the use and occupancy of a space by a Vendor or for any failure of a Vendor to comply in any respect with or to perform any of the requirements and provisions of operating rules.

THANK YOU FOR YOUR SUPPORT OF CULTURAL SURVIVAL

Please sign below and return to us.

______________________________        ________________________     Date: ________________________

Signature                                                        Print Name
Return to…
Cultural Survival, Attn: Dave Favreau, Summer Bazaars 2010,
215 prospect st, cambridge ma 02139

617-441-5400 X21       
Dave@cs.org 
Deadline April 26th, 2010

Applications Must be Complete

Digital Photos, Item Descriptions, and Producer/Artisans Biographies are Required.

Send to dave@cs.org






PAGE  
1

